Using Stories, Statistics and Star Statements to Persuade
Crafting convincing positions on the issues that you care about depends on backing up your thinking with evidence.  While opinions are never right or wrong, the best are carefully supported with proof that is emotional and difficult to ignore.  This handout will introduce you to three types of convincing evidence – stories, statistics, and star statements.  
Exploring Different Types of Persuasive Evidence

	Using Stories to Persuade

	Stories share someone’s direct experiences with the topic you are studying. They may explain the impact that your topic has had on an individual or a community, or provide examples of the consequences of your topic in action.  Stories are powerful bits of evidence because they “put a face” on an issue, making difficult ideas easier to imagine.  


	Questions to Consider
	Your Response

	Are there any examples of personal stories being shared in the article that you are reading?  Can you find places where people share their own experiences with the consequences of your topic in action?

	

	If so, how do they make you feel about the issue that you are studying?  Do the stories change your mind in any way – for better OR worse?  Why?

	


	Using Statistics to Persuade

	Statistics are facts or pieces of information that are expressed in a number or a percentage.  Statistics are convincing because they allow you to make simple comparisons between your life and the topic you are studying.  These kinds of comparisons can help to make difficult concepts more concrete and approachable.  



	Questions to Consider
	Your Response

	Which of the statistics in the article that you are reading was the most convincing to you?  What was it about that statistic that caught your attention?  Why did it matter do you?

	

	Were the statistics in the article that you are reading effective at making you think differently about the topic that you are studying?  Did they help you to understand the issue better?  Why?  How?

	

	Like the stories that you studied earlier, persuasive pieces built around statistics are only useful if they can convince people to take action.  
Do you think people will care more about the topic that you are studying after reading these statistics?  What do you think the author wants people to do now that they’ve read these statistics?  Will they do it?  Why or why not?

	


	Using Star Statements to Persuade

	Star Statements are direct quotes from experts, eyewitnesses, world leaders, or popular celebrities.  Star statements are convincing because they show readers that important ideas are recognized and respected by outside authorities.  The most effective persuaders carefully select statements from the kinds of stars admired by the audiences for their pieces.  While the thoughts of elected officials are likely to influence adults, statements from athletes, celebrities or musicians would be more convincing to teens.  


	Questions to Consider
	Your Response

	What experts have been quoted in the article that you are reading?  What are their positions on the topic that you are studying?  


	

	Do the experts all have the same perspective on the issue that you are studying – or do they disagree with one another?  
If they disagree with one another, which expert do you think is the MOST convincing?  Why?

	

	Are they experts that readers are likely to listen to when studying this topic?  Why or why not?
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